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FUNDING AND 
INVESTMENT



DO WE 
REALLY 

REQUIRE 
FUNDING?







STEPS OF BUILDING THE BUSINESS
2ND STEP



RESOURCE 

IDENTIFICATION



TO START AND RUN AN 

ONLINE BUSINESS WE 

NEED RESOURCES IN 
PLACE



WE NEED 
FUNDING FOR 

RESOURCES



LIST OF 
RESEOURCES



List of resources is part of the 
business plan document





WE NEED TWO 
KINDS OF 
FUNDING



INITIAL INVESTMENT AND 

RECURRING INVESTMENT



MAKE COMPLETE LIST OF 
RESOURCES REQUIRED





BURN RATE
CONVERTIBLE 

NOTE
EXIT 

STRATEGY

GOING PUBLIC INCUBATOR



NON 
DISCLOSURE 
AGREEMENT 

(NDA)

SEED ROUND 
OR SEED STAGE

VALUATION

TRACTIONS PITCH DECK



INVESTOR 
PROPOSALS

INVESTOR 
PRESENTATIONS

SAFE

ICO IEO



STO SHARES

EQUITIES
PREFERENTIAL 

SHARES





SELECTING YOUR INVESTOR

SELECT YOUR 
INVESTOR





ORGANIZATION



MAKING IT A LEGAL ENTITY



REGISTRATION 
AND 

INCORPORATION



Business Plan 

Documents 
Preparation



Company Secretary 
/ CA Charges



DOMAIN NAME



LOGO AND CORPORATE ID









































LICENSES



OFFICE 
INFRASTRUCTURE



TECHNICAL INFRASTRUCTURE



STRATEGY



SETTING UP YOUR OWN WEBSITE/MOBILE APP



PROMOTIONS



PRODUCT 
SOURCING



CRM TOOLS



SEO



GOOGLE SEARCH 
RESULT PAGE



Search Engine 
Marketing 



GOOGLE 
FIRST 
PAGE 

SEARCH 
RESULT





EMAIL MARKETING





SOCIAL MEDIA



SOCIAL NETWORKING SITES



Streaming 
Videos Sites

Blogs Micro Blogs



Wikis Instant Messengers







CUSTOMER RELATIONSHIP 
MANAGEMENT TOOLS



CONVERSION OPTIMIZATION TOOLS



CAMPAIGN 

MANAGEMENT



CONTENT MANAGEMENT 

SYSTEMS



Content Marketing

75

E-book Infographics



Mobile Marketing

76

SMS Q R Code



REQUIREMENTS



BASED ON THE 
BUSINESS MODEL





PROMOTIONS, CAMPAIGNS, 

AND COMMUNICATIONS



MANPOWER (SALARY, FEES, 
COMMISSIONS, ETC.)



STOCKS AND 
INVENTORY



LOGISTICS



ALL KINDS OF RESOURCES ARE 
BASED BUSINESS MODELS AND VISION 



HOW TO GET FUNDED?



FUNDING AND 
INVESTMENT



STARTUP 
FUNDING



10 WAYS TO FIND 
INVESTORS FOR 
YOUR STARTUP





1. ANGEL 
NETWORKS



You can find that angel 
investor who not only 

will invest in your start-
up, but will also sit on 

your shoulder, offering 
mentorship, solid advice, 

and provide access to 
their network of contacts.



SITES

2.



Crowdfunding sites provide you with 
access to many different types of 

investors.



3.



YOUR START-UP IS YOUR BABY, AND YOU WANT IT TO GROW AND 
FLOURISH, SO WORKING WITH AN INCUBATOR OR ACCELERATOR 
GIVES YOU A WHOLE HOST OF INVESTOR RESOURCES TO WATCH 

THAT BUSINESS GROW UP AND SUCCEED.



These investors are primarily interested in taking on a 
bigger role to help turn your idea into a viable business 
model and provide funding sources to make it happen.



ADMINISTRATION

4.



They primarily offer small business loans 
and grants, but these may be exactly 

what you need and are available with 
fair terms without having any 

interference or expectations that they 
will get a stake in your business.



5. PROFESSIONAL SOCIAL 

NETWORKING SITES



Beyond LinkedIn, which is still a place to look for 
investors, numerous professional social networking 
sites have launched that can help connect you with 

all types of investors across all industry 
specializations and business segments.



Some professional 
social networking sites 
to consider for investor 

connections include 
EFactor, Xing, Plaxo, 

Startup Nation, 
Cofoundr, and Meetup.



6.



The objective is to sell their stake a few years after 
investment to reap a significant profit from investing 

in your start-up.



7. ONLINE LENDING PLATFORMS



With the incredible 
restrictions now involved 
with getting a bank loans 

for a start-up, new 
solutions have emerged 

through the advent of 
online lending platforms 

that serve a similar 
function.



8. PERSONAL MARKETING EFFORT



Putting yourself out there where investors are 
bound to find you, including a website, social 
networking sites, guest posts on established 
blogs and personal blog posts, conversations 

on Quora, and traditional media outlets.



9. Friends and Family



Finding an investor in a friend or family member 
isn't a hard sell because they already believe in you 

and are passionate about helping you succeed.



10.



Companies have launched specific platforms that 
provide information, research, and assistance 
with all aspects of getting a business launched, 

including ways to connect with investors.



Companies like startups.co are providing a convenient 
channel for locating investors in an efficient way.

http://www.startups.co/


FINANCIAL 
BOOSTRAP

PING



VENTUR
E 

CAPITAL



Money provided by 
investors to start up 

firms and small 
businesses with 

perceived long-term 
growth potential.



Entails high risk for 
the investor, but it 
has the potential 

for above-average 
returns.



FIRMS THAT RAISED FUNDS THROUGH 
VENTURE CAPITAL



ANGEL INVESTMENT



CROWDFUNDING



The 7 Best 
Crowdfunding 
Sites Of 2020



BEST OVERALL



www.kickstarter.com



Kickstarter is one of the biggest names when 
it comes to crowdfunding, known for helping 

tech and creative entrepreneurs fund their 
projects before getting a loan or raising 

money for venture capital.



The company has raised over $5 
billion with more than 182,000 (as 

per June 2020) projects funded since 
its inception in 2009.



It’s also easy to use on the 
fundraising side—begin by setting 

your goal and then a time period to 
complete it.



Before your campaign can launch, you'll 

have to be approved by Kickstarter.





www.indiegogo.com



The crowdfunding platform works 
similarly to Kickstarter, except it 
doesn’t have an exclusively all or 

nothing fundraising model.





www.causes.com



Causes is the world’s largest online 
campaigning platform focused on 

social, political, and cultural issues.



It boasts over 186 million 
users in 156 different 

countries.





www.patreon.com



Patreon is popular among 
digital creatives, such as 

YouTubers, podcasters, and 
bloggers.



Patreon collects a 2.9-
percent fee and 35 cents 

from each pledge.



The site boasts two million 
active patrons and over 
100,000 active creators.



Patreon is actually 
the fifth 

largest ​crowdfunding 
site behind GoFundMe, 
Kickstarter, Indiegogo, 

and TeeSpring.





www.gofundme.com



You’ve probably seen a handful of 
GoFundMe fundraisers on social media 
at one point or another for emergencies 

and charitable causes, but businesses 
can use it as well.



The crowdfunding site collects a 
2.9-percent processing fee and 

30 cents for every donation.





https://circleup.com/



If you’re building a consumer 
brand, it’s worth looking into 

CircleUp, which has helped raise 
$260 million dollars for 196 

startups.



It offers both equity 
capital and credit 

financing.





www.lendingclub.com



Lending Club is a crowdfunding site 
that provides up to $40,000 for 

personal loans and up to 5300,000 
for business loans.



It’s a form of debt crowdfunding 
that’s usually easy to qualify for and 
is often faster than going through a 

regular bank.



As opposed to most equity 
crowdfunding, it won’t require things 

such as business visits or plans and 
projects.



Interest rates can be high depending 
on your credit score—the total 

annualized interest typically ranges 
between 10.68 and 35.89 percent.



GOVERNMENT 
GRANTS



We welcome you to The Investors Meet in London, Kuala 
Lumpur, Qatar & Tokyo



STARTUP CAPITAL



What Is Startup Capital?



The term startup capital refers to the money raised 
by a new company in order to meet its initial costs.



Entrepreneurs who want to raise startup capital 
have to create a solid business plan or build a 

prototype in order to sell the idea.



Startup capital may be provided by venture capitalists, angel 
investors, banks, or other financial institutions covers any or all of 
the company's major initial costs such as inventory, licenses, office 

space, and product development.



The majority of startup capital is provided to young 
companies by professional investors such as venture 

capitalists and/or angel investors.





Startup capital is the money raised by an entrepreneur to 
underwrite the costs of a venture until it begins to turn a 

profit.



Venture capitalists, angel investors, and traditional banks are 
among the sources of startup capital.



Many entrepreneurs prefer venture capital because its 
investors do not expect to be repaid until and unless the 

company becomes profitable.



How Startup Capital Works



Young companies that are just in the 
development phase are called startups.



These companies are founded by one or more 
people who generally want to develop a product or 

service and bring it to market.



This includes paying for the initial hires, obtaining office space, 
permits, licenses, inventory, research and market testing, 
product manufacturing, marketing, or any other expense.



TYPES OF STARTUP CAPITAL



Banks provide startup capital in the form of 
business loans—the traditional way to fund a 

new business.



Its biggest drawback is that the entrepreneur is required 
to begin payments of debt plus interest at a time when 

the venture may not yet be profitable.



Venture capital from a 
single investor or a 

group of investors is 
one alternative.



V/S



The term startup capital is often used 
interchangeably with seed capital.



Startup capital usually comes from professional 
investors.



Seed capital, on the other hand, is often provided by close, 
personal contacts of a startup's founder(s) such as friends, 

family members, and other acquaintances



ADVANTAGES AND 
DISADVANTAGES OF



Venture capitalists have underwritten the success of 
many of today's biggest internet companies.



Google, Facebook, WhatsApp, and 
DropBox all got started on venture capital 

and are now established names.



•Microsoft purchased GitHub

•Cisco bought AppDynamics

•Facebook acquired Instagram.



Seed Capital



What Is



The term seed capital refers to the type 
of financing used in the formation of 

a startup.



Funding is provided by private investors—
usually in exchange for an equity.



Stake in the company or for a share in 
the profits of a product.





Seed capital is the 
money raised to 
begin developing 

an idea for a 
business or a new 

product.



This funding generally covers only the costs of 
creating a proposal.



Some seed capital may come from angel 
investors—professional investors who have a high-

net-worth.



Understanding 
Seed Capital



A company that is first starting out may have limited 
access to funding and other sources.



Banks and other investors may be 
reluctant to invest because it has no 
history or established track record, or any 
measure of success.



Many startup executives often turn to people they 
know for initial investments—family and friends. 

This financing is referred to as seed capital.



It doesn't have to be a large amount 
of money.



ANGEL 
INVESTOR



QUESTIONS 
ANGEL 

INVESTORS 
WILL ASK YOU



YOUR MAIN PITCH SHOULD 

ANSWER THESE CORE 

QUESTIONS



1.WHAT 

PROBLEM (OR 

WANT) ARE 

YOU SOLVING?



2. What kinds of people, groups, or organizations have 

that problem? How many are there, where are they, 

what do they do about it now?



3. HOW ARE YOU 

DIFFERENT?



4. Who will you compete with? How 
are they different?



5. How will you make money?



6. HOW WILL YOU 

MAKE MONEY FOR 

YOUR INVESTORS?



7. How fast can you grow 

your business? Can you 

scale up volume without 

proportional scaling up 

headcount?



What are you going to do to 
defend that?



9. WHAT 

TRACTION HAVE 

YOU MADE?



10. What 

milestones 

have you met?



11. HOW ARE YOU GOING TO 

GET THE WORD OUT?



12. How are 
you going 

to close 
sales?





14. HOW ARE YOU GOING TO 

SPEND INVESTORS’ MONEY?



15. What makes your team suited 
for this business?



SOME GOOD 
FOLLOW-UP QUESTIONS



16. HOW DID 

YOU COME UP 

WITH THIS 

IDEA?



17. Why did you decide 

to (some marketing, 

product, or financial 

decision in the pitch)?



18. What about (some objection 
related to market, competition, 

financial plans)?





20. HOW STRONG IS 

YOUR PATENT?



21. COULD 
YOU GROW 

FASTER WITH 
MORE 

MONEY?



22. Do you realize you’re vastly 

underestimating your marketing 

expenses (or sales expense, or margins 

through channels, or headcount required 

for direct selling)?



23. Do you know 
comparable numbers 

for similar businesses?



24. Why don’t you do this yourself? 
(Meaning, why do you think you need 

investors?)



25. What 

sales have 

you made 

so far?



26. HAVE YOU 
ACTUALLY TALKED TO 

THOSE COMPANIES?



27. Who 

else is 

interested?



28. WHO ELSE 

HAVE YOU 

SHOWN THIS TO?



29. How did 

you come up 

with that 

valuation?



A QUESTION 

YOU DON’T 

WANT



30. Why would 

anybody want this?
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